
AESCULAP Aicon® – GUIDANCE FOR…
SAM APP_CONTAINER CONDITION CHECK

SAM Team
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Overview SAM Light App

What is the SAM Light App?

Short 

Analysis of
status quo

Automatic

generation of a 
report

Documentation

in SAM Light 
App

1

2

3

Sales argumentation with Insights

✓ Guided-Selling according to Insights4Value inclusive 

Evidence-Support Documents

Door-opener for SAM Projects

Generation of daily sales

✓ Potentially SAM Project-generator

✓ e.g. ATS orders

Data Collection for marketing purposes

✓ E.g. Benchmarks about instrument/sterile packaging 

condition

▪ Small software tool for sales reps to collect digitally process data of a customer in an organized way and short time.

▪ The tool immediately delivers a report from the collected data with which the sales representative can professionally advise the customer. 

https://www.google.de/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwj9rMrcyJXVAhVHApoKHSIID0wQjRwIBw&url=https://commons.wikimedia.org/wiki/File:Magnifying_glass_icon.svg&psig=AFQjCNFFpE0uH1XrOEq2ALBxIlrUs1Fk6Q&ust=1500561331819999
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Overview SAM Light App

To be used to trigger a 
switch „from wrap to rigid“

To be used in mostly
containerized hospitals
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SAM Light Tools Screen
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Example Report
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Example Report

We recommend to do a trial of  the new AESCULAP 

Aicon® Container and a corresponding process 

check.
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Thank you very much for your attention


